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New Data on Unitized Lumber...Dec. 9, p. 18 


Platforms, Trailers for 1-man bs a (Mo- 
hawk Lbr. Co., Detroit). Dec. 9, p. 60 
Ideas in Masonry Materials Handling 

D 8, p. 2 

Oak iceman (Crossett Lbr. Co., 
23, p. 42 


“Nestling”’ 
Crossett, Ark.)... ooo Dee. 


New and Remodeled Stores & Yards 


Home Improvement Supermarket (Smithtown 
Lbr. Corp., Smithtown, > 


New Warehouse Promotes Efficiency (Diamond 
Match Co., Glenbrook, Conn.)........+..- 
. 18, p. 110 


Face-Lifting Makes Room for High-Profit Spe- 
cialties (Ruby Lbr. Co., Madisonville, Ky.) 
. 15, p. 52 
Making Every Square Foot Pay Off (Cook 
Lbr. Co., Greensburg, Penna.).........-. 
M 7, p. 56 
Mass Merchandising for Do-It-Yourself (Hech- 
inger’s, Rockville, Md.)....... June 24, p. 50 
Home Improvement Spectacular (Forest City 
Material Co., Cleveland) July 8, p. 42 
New Trend—Lumber Dealer Stores in Shop- 
ping Centers..... .. July 22, p. 58 
Showroom Exclusively for Package Sales 
(Little Rock Lbr. Co., Mount Pleasant, 
Pe atvecaicnas Sept. 2, p. 190 
Suburban Store Designed for Women Shop- 
pers (Pacific Suburban Lbr. Co., Ft. Lauder- 
dale, Fla.). . . Sept. 30, p. 19 
What’s New In Store Design—-The Home Cen- 
ter Plan (Saginaw Lumber Home Center, 
Saginaw, Mich.)..... 
Store-Warehouse in One Selling Area (I.N.R. 


wesme Lbr. Co., Tinley Park, Ill.)....... 
Oct. 28, p. 27 


Personalities 


Robt. Y. Kerr, American Lumberman corre- 
spondent eee Le 


Gordon J. Lawler—-Editor........Apr. 1, p. 8 
Arthur A. Hood (Retirement)...Apr. 1, p. 9 


Something New in a “Package Deal” Sells 
both Legal Advice & Lumber (Glenn Barr 
Lbr. Co., Manchester, lowa)...May 27, p. 64 


(continued on next page) 
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Product Merchandising 


How to Make $$$ in Lawn & Garden (Shields 
Lbr. & Coal Co., weenie t 
Feb. 18, p. 46 


Outdoor Living Ideas in Action. .Feb. 18, p. 48 


Contest Sparks Unusual Sees be ase 
Ma 50 


Display Sells 27 Jobs in One Week a 
Home Center, Seattle, Wash.)..Mar. 4, p. 56 


Credits $30,000 a Year in Paneling (John 
Waldner Lbr. Co., Philadelphia) 
Mar. 4, p. 58 


Show Paneling in Use, Try Demonstrations. 
Mar. 4, p. 60 


Sells 30 Power Mowers First Season (J. Knox 
Corbett Lbr. Co., Tucson, Ariz.).......... 
, 2 em: V8 


Paint (Special Section) Mar. 18, p. 66 


Dealer Promotes pole-type bldg. to farmers 
(LaPlata Lbr. Co., LaPlata, Mo.).......... 
Mar. 18, p. 114 


Capture Combination Window-Door Profits 
(D’arey Co., Dover, N. H.)...Mar. 18, p. 128 


The Kitchen Business (Special Section) 
Apr. 1, p. 39; Apr. 15, p. 68 


Packaged Nails Pay Their Way (Rio Grande 
Lbr. Co., Salt Lake City)....Apr. 15, p. 86 
Moves $600,000 in Unpainted Furniture (Whis- 
sel Lbr. Co., Buffalo, N. Y.)..Apr. 15, p. 137 
Lumber (Special Section) Apr. 29, p. 26 
June 10, p. 57 
Carload (Israel 


Dayton, Ohio). 
June 10, p. 114 


American Lumberman Guide to Ready-Mix 
(Special Section) June 24, p. 28 


Big Market for Tools (Special Section) 
July 22, p. 30 


How Deep Should Your Tool Inventory Be? 
(Wood Lumber Co., Birmingham, Ala.) 
July 22, p. 34 


Doubles Sales on Hand Tools (J. E. Smith Co., 
Inc., Waterbury, Conn.)...... July 22, p. 44 


Homeowners Demand Quality Tools (Beaver 
Lumber Ltd., Edmonton, Alberta, Canada) 
July 22, p. 46 


Point-of-Sale Ideas; Power & Hand Tools . 
from Coast to Coast July 22, p. 50 


Renting Tools--A_ Profitable Sideline 
July 22, p. 


Windows (Special Section) 


Kitchens to Builders by 
Builders Supplies, Inc., 


Kitchen Center Becomes Lumber Dealer Di- 
vision (Mazer Lbr. Co., Birmingham, Ala.) 
Aug. 5, p. 34 


More Help in Setting Up Your Ready-Mix 
Operation (Pointers from Concrete Trans- 
port Mixer Co., St. Louis, Mo.).......... 

A 5, p. 52 


Spotlights Building Specialties........ 
ug. 5, p. 62 


Color Matching Booms Paint Sales (Porter 
Lbr. Co., Garden City, Kans.)........... 
Sept. 2, p. 96 


Paint Sales Doubled in Mid-Winter (Hope Lbr. 
& Supply Co., Tulsa, Okla.)...Sept. 2, p. 100 


Good Market in Garage Doors (Lynch Lbr. Co., 
West Springfield, Mass.)..... Sept. 2, p. 104 


For More Glass Replacement Sales (Freyman 
Lbr. Co., Dyersville, Iowa; Johnson-Cash- 
way Lbr. Co., Lincoln, Nebr.) 


8 Pointers to Help You Sell Power Tools (Chap- 
Lbr. Co., Syracuse, N. Y.) 
sepe. 2, p. “108 


Doubles Sales of Floor Finishes (Nichols Bldg. 
Supply Co., Valdosta, Ga.)....Sept. 2, p. 114 


How to Sell Metal Products in Rural Area 
(Nickerson Lbr. Co., Orleans, Mass.) 
Sept. 2, p. 118 


Now is the Time to Sell Calking (Stockbridge 
Lbr. & Sup. Co., Stockbridge, Mass.) 
Sept. 2, p. 122 


Aim for this season $200,000 in Combinations 
“Sash & Door Division” (Lehigh Lbr. Co., 
East Allentown, Penna.)..... Sept. 2, p. 124 


Do-It-Yourself School to Boost Hardware Sales 
(Village Lbr. Co., Elmont, N. ie 


Clinies Step Up Insulation Sales 300% ‘(Farber 
Bros. Supply Co., Linden, a J.) 
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Sells More Insulation by Turning on the Heat 
(Rowley Coal & Lbr. Co., Middletown, N. Y.) 
. 2, p. 180 


We're Pushing Weatherstripped Window Units 
by Demonstrations in Yard & on Job (C. J. 
Harris Lbr. Co., Overland, Mo.) 

...Sept. 2, p. 138 


How to Double Kitchen Sales (Myers Lbr. Co., 
West Hazletown, Penna.)....Sept. 2, p. 202 


Kitchen Trend—Women Sell Women (Little 
Rock Lbr. Co., Mt. Pleasant, Mich.) ; (Byrd 
Lbr. Co., Marion, Ind.)...... Sept. 2, p. 204 


Pitch Roofing Sales on Better Grades (United 
Bldrs. Supply Co., Inc., Westerly, R. I.).. 


. 2, p. 206 
Step Up Your Garage Sales Sept. 2, p. 208 
Hardware (Special Section)....Sept. 16, p. 26 


80,000 View Bolinger’s Paneling Display 
(Bolinger Lbr. & Supply Co., Bossier City, 
GUS ch Kacaceihsenewenrtwesns Sept. 16, p. 52 


Display Helps Arkansas dealer Sell $6,000 
Worth of Paneling (El Dorado Lbr. Co., El 
Dorado, Ark.) ..ccccccscecoes Sept. 30, p. 34 


Window Stickers Help Sell Storm Sash 
Sullivan Lumber Co., Buffalo, N. Y.) 
Oct. vA p. 


Windows Help Make the Sale (McClone Lbr. 
& Supply Co., Appleton, 
y, 11, p. 48 


Glass Department is Big Business (Calcasieu 
Lbr. Co., Austin, Tex.)....... ov. 11, p. 76 


Making Kitchen Modernization Pay (NRLDA 
Clinic, Philadelphia) Nov. 25, p. 34 


Dealer Checklist for Selecting a Kitchen Cabi- 
net Line (Wolf Supply Co., York, Penna.).. 
Nov. 25, p. 34 


Grooving Operation Upgrades Hardwood Panel 
Sales (Wiley Lbr. Co., Long Beach, Calif.) 
p. 58 


Prize-Winning Insulation Sales Techniques 
(Thompson Lbr. Co., San Bernardino, Calif.) 


Public & Employe Relations 


Community Room Increases Store Traffic (Jen- 
kins-Essex Co., Elizabethtown, aa paceas 
F b. 4, p. 46 


Custom Cutting Service (Saul Pick, Inc., Gar- 
eer Mar. 4, p. 118 


School for Home Buyers Develops New Busi- 
ness (Fifield Lbr. Co., Janesville, Wis.).... 
Sept. 16, p. 50 


They Work Together at Summerhayes (Sum- 
merhayes Lbr. Co. Ltd., Brantford, Ont., 
Canada) Sept. 16, p. 54 


Pool Hall, Recreation Room Also do a Good 
Sales Job (Snetsinger Lbr. Ltd., Dundas, 
Ont., Canada) Oct. 14, p. 74 


Employe Suggestions Pay Off (Moser Lbr. Co., 
Naperville, Ill.) Dec. 9, p. 54 


Research 


How to Eliminate Nail Popping in Gypsum 
Board Walls (U. S. Forest Products Lab- 
oratory Mar. 4, p. 82 


How to Stop Complaints on Oak Flooring... . 
Apr. 15, p. 94 


Selling the Remodeling Job 


Tips on Selling the Remodeling Market. . 

Feb. 18, p. 54 

Ideas Sell Commercial Modernizing. Labor & 

Materials package help sell Commercial jobs 
(Newton Lbr. Co., Spokane, Wash.) 

Mar. 18, p. 100 


Remodeling Sales Offset Contractor Loss (Mon- 
roe Street Lbr. Co., Spokane, Wash.) one 
June 10, p. “118 


For Profit, Easy Estimating, Promote Interior 
Remodeling Sept. 2, p. 132 


Remodeling Can be Big Business (W. E. At- 
kinson Co., Newburyport, Mass.).......... 
Sept. 2, p. 142 


In southern city of 72,000 . $500,000 in Re- 
modeling Yearly (Coman Lbr. Co., Durham, 
Bis: Gale c céotucascuaukuemeows Sept. 2, p. 146 


To Stay on Top, Sell Materials & Labor (King 
Building Supply, Portland, Ore.).......... 
Sept. 2, p. 152 


Initiate the Idea; Check Installation (Home 
appetite Materials, Spokane, Wash.) 
; Sept. 2, p. 156 


Labor Supply Helps Sell Improvement Jobs 
(Walworth, Wis., Lbr. Co.)...Sept. 2, p. 158 


These 5 Pointers Netted 13% on Sales Home 
Modernizing Dept. (J. C. Steele ee, Co., 
West Monroe, La.).......... Sept.’ 2, p. 160 


How Questionnaire Uncovers Home _ Improve- 
ment Gold (H. Blackstock Lbr. Co., 
Seattle, Wash.).............. Sept. 2, p. 162 


Key to Efficient Selling is Unit Estimating 
(Southport Lbr. , Southport, Ind.; J. C. 
Steele Lbr. Co., W. Monroe, Bs ). ae 

2, ‘p. “168 

30 “End-Use” Packages from One Dealer 
“Guaranteed Work & Easy’ Financing” 
(Clemens Lbr. & Supply Co., Brandywine 
Summit, Penna.)............ Sept. 2, p. 170 


Two-Week Remodeling Show by Single Dealer 
(All-Weather Insulation Co., Nashville, 
ge Ra are em Sept. 2, p. 178 


Remodeling Saves the Day—Community-Wide 
Saturation Campaign (Eugene Planing Mill, 
BWugeme, Gre.) oo. ccccceccvcess Sept. 2, p. 182 


How-To-Do-It Rooms for Passing on Re- 
modeling Tips (Falls Lbr. Co., Cuyahoga 
Falls, Ohio) Sept. 2, p. 184 


Showroom Exclusively for Package Sales 
(Little Rock Lbr. Co., Mt. Pleasant, Mich.) 
. 2, p. 190 


Advertise Packages the Year Round (Forest 
City Materials Co., Cleveland) 
Sept. 2, p. 
Windows Help Make the Sale (McClone Lbr. 


& Supply Co., Appleton, Wis.) 
Nov. 11, p. 48 


Remodeling Sales Tips Told by Dealers (‘‘Profit- 
Rama” Clinic, NRLDA_ Exposition, Phila- 
delphia) . 25, p. 38 


Store Layout 
Good Store Design—First Step to Good Mer- 
chandising by James N. Lindenberger 
Oct. 28, p. 28 


How to Merchandise your Store by Paul Er- 
Oc 


Surveys & Business Predictions 


1956 was Rough on Lumber Dealers (Dun & 
Bradstreet) July 8 p. 78 
NRLDA-American Lumberman Special Indus- 
try Survey 1957 (Characteristics of Modern 
Lumber Dealer) .. Oct. 14, p. 55 


Business Outlook for 1958 ....-Dee. 9, p. 32 


Wholesale Section 


Secret of a $10 Million Business (Binswanger 
& Co., Inc., Richmond, Va.)..Feb. 18, p. 90 


They Set Their Watches by Him (Western 
Pine Supply Co., Emeryville, Calif.) ae 
-_—' / % 


Organize Special Bureau to help dealers reach 
maximum Profit Goal (Armstrong Cork Co., 
Macon, Ga.)....ccccccceccces May 13, p. 128 


Price Catalog Key to Dealer Service (Bayonne 
Steel Products Corp., Newark, 
May 13, ’p. 


What Makes a Master Wholesaler (Iron City 
Sash & Door Co., Pittsburgh, Penna.).... 
June 10, p. 134 


Three Rules Spell Success (Warren F. Hoye, 
Inc., Springfield, Mass.)...... July 8, p. 111 


Quality Backed by Service (Zuber Lumber 
o., Atlanta, Ga.). Aug. 19, p. 62 


Low-Cost Direct Mail Campaign Dramatizes 
Wholesale Lumber Service (City Lumber 
Co., Bridgeport, Conn.)...... Oct. 14, p. 110 


Yard Prefabrication 


Lumberman Designs Largest Lu-Re-Co Build- 
ing (J. C. Ames Lbr. Co., Streator, Ill.). 
Mar. 18, p. 102 


Profitable Sideline (Valley 
Modesto, Calif.) 
Apr. 15, p. 


Pallet-Making 
Builders Supply Co., 


Converts Lumber into House Components 
(Valentine Lbr. & Supply Co., Springfield, 
SR eer rere ree | Apr. 29, p. 43 


Packaged Hothouses Grow Cool Profits (Louns- 
berry & Harris Lbr. Co., Glendale, Calif.) 
May 13, p. 88 


Dealer Helps Build the Biggest Bridge (Gary 
Lbr. Co., Gary, Ind.) Aug. 19, p. 61 


December 23, 1957, AMERICAN LUMBERMAN AND 





